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In our issue of October 24 we printed a communication 
from D. Humphreys, Norfolk, Va., on the subject of twisting 
and rebating in life insurance. We placed a heading over 
Mr. Humphreys’ communication as follows: “A Defense 
of Twisting and Rebating in Life Insurance.” This head- 
ing misrepresents Mr. Humphreys’ position on the subject 
of rebating, and we hasten to do him justice in this respect. 
His communication was directed at the companies which 
sanction and encourage rebating, and holds them responsible 
for this evil, as it is practiced in the field. We regret having, 
by implication, placed Mr. Humphreys in the position’ of de- 
fending a practice which he heartily condemns. 





ONE of the cheekiest schemes, though also one of the most 
amusing, which has ever come to our notice in insurance cir- 
cles, is the recently attempted exploitation of an insurance 
advisory bureau by certain notorious purveyors of so-called 
fire insurance. Cleverness must certainly be attributed to the 
inventor of a system by which the same men issue policies 
from one office—for a consideration—and certify to the good 
character of the “companies” issuing such policies through 
another office—for another consideration. Everybody ought 
to be happy under such an arrangement, except, perhaps, the 
man unfortunate enough to have a fire loss; but losers by fire 
are in such a small minority that the rule, “the greatest good 
to the greatest number,” should apply. “Where ignorance is 
bliss, ’tis folly to be wise.” 





THE business of lending on life insurance policies, like the 
business of lending on real estate, or stocks and bonds, is a 
legitimate business if it is conducted in a legitimate way. 
Hence the life insurance companies very properly refrain 
from criticising this business, notwithstanding the fact that 
most of them are ready to make loans on their own policies 
on the most liberal terms for the largest amounts that can be 
loaned safely, and at a very moderate rate of interest. But, 
unfortunately, it appears that some of those who lend on 
policies take advantage of the opportunity to not only charge 
excessive rates of interest and making heavy expenses for 
drawing the papers and for extra services, and also draw up 
such cast-iron agreements with their clients that they control 
the situation. The best advice that can be given to any man 


insured in any company who wishes to raise money on his 
policy is, in the first instance, to write direct to the company ~ 
In nine cases out of ten the pol- 


to find out what it will do. 
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icyholder will get as much from the company as he can from 
any outside lender at a lower rate of interest, and if the com- 
pany refuses to lend he will discover just what the difficulty 
is, and be able to negotiate intelligently with an outside broker, 
if he chooses to do so. 





Ir would probably prove a profitable investment for fire 
insurance companies, upon the approach of winter weather, 
to send to every person or firm carrying fire insurance a care- 
fully prepared circular letter dilating upon the dangers always 
attending the heating of buildings, and giving specific instruc- 
tions as to the manner in which the hazards of each particular 
class of apparatus may best be avoided or lessened. In order 
that no unnecessary expense should be incurred, this matter 
might be handled by underwriters’ organizations. Perhaps 
a good, if not the best, plan would be for the National Board 
of Fire Underwriters to formulate and print the circulars, 
which could then be supplied in quantities to local boards, and 
by them mailed to all propertyowners in territory under their 
respective jurisdictions. Thus the initial expense would be 
minimized, the advice would be uniform, and a waste of ma- 
terial by duplication of names would be prevented. 

* * * 


The desirability of taking some step toward the reduction 
of the number of fire losses due to heating apparatus hazards 
is self-evident when the records of such losses for a single 
year are considered. Selecting from the list of causes of fires, 
as given in The Chronicle Fire Tables, those which may be 
deemed properly within the scope of this inquiry, it is found 
that there were 20,186 fires due primarily to defective heating 
apparatus, and 5559 exposure fires due thereto—a total of 
25,745. These caused property losses aggregating $26,810,- 
550, and insurance losses to the amount of $15,361,075. Over 
twenty-three per cent of the total number of fires in the 
United States, and more than sixteen per cent of the property 
and insurance losses last year, may be said to have been oc- 
casioned by defective heating apparatus. 





WHEN a business man finds himself a little straitened in 
his finances, or when trade falls off somewhat, or collections 
are slow and the money market tight, he naturally casts about 
for means for reducing his expenses. Quite often a man 
temporarily embarrassed thoughtlessly knocks from under 
him the very prop that supports him, and is the more neces- 
sary to him the greater his financial troubles. That is, he 
cancels his life insurance or reduces the amount he carries 
for the sake of saving the comparatively small sum he is re- 
quired to pay in premiums. A case of precisely this kind 
recently came under our observation. A wealthy gentleman, 
engaged in a lucrative business, had his life insured for $100,- 
000, and paid the premiums with regularity for several years. 
The time came when the urgencies of business pressed upon 
him, calling for large expenditures, which he thought to mod- 
ify by reducing his expenses. He sent for the agent who 
had insured him, and insisted upon canceling. his policy. Of 
course, the agent protested, using every argument at his com- 
mand to show the gentleman how necessary it was for him to 
continue his insurance for the protection of his family. 
Finally the gentleman consented to retain part of his insur- 
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ance, and had his policy changed from $100,000 to $50,000, 
payable to his wife. His business troubles continued to 
worry him, and in six months he died of overwork and anx- 
iety. When his estate was settled up it was found that there 
was nothing left, and his widow and children would have 
been left penniless but for the insurance upon his life. The 
$50,000 was promptly paid to the widow, enabling her to live 
comfortably and continue the education of her children. In 
times of adversity there is nothing that brings so much con- 
solation to the soul or relief to an overtaxed mind as the 
knowledge that dependent ones are provided for, in case of 
death, by life insurance. A lapsed policy is worthless; a live 
one is of inestimable value. 





HAVING seen an announcement to the effect that “The 
Medical Alliance of America, Ltd.,” of Montreal, Canada, is 
doing business in the State of New York, we addressed a 
letter to the head office in Montreal asking for copies of its 
literature, that we might ascertain the kind of business it is 
doing. A response, signed “W. E. Patterson, secretary,” in- 
formed us that they had an official representative in New 
York, who would call upon us and give us the required in- 
formation. He has not done so yet, but a subsequent letter 
from the secretary says: “We are not doing an insurance 
business, and do not want to be classed in any way with in- 
surance organizations.” The same concern started to do 
business in Massachusetts, and here is what our correspondent 
found out about it: 

The association proposed to provide medical attendance and medi- 
cine, and to go still further by providing that those subscribers who 
make regular, stated payments for a period of, or exceeding, five years 
shall be entitled to a certain sum in cash. It seems that the concern 
proposes to rely upon lapses. According to its literature, at the end 
of the longest period—twenty years—the subscriber is paid $130, he 
having paid during that time $5 a year, or $100 all told. Besides pay- 
ing the subscriber who has paid in only $100 the sum of $130, the 
concern, according to its contract, must have furnished free medical 
attendance, through contracts with physicians, and free medicine. 
This is giving something for nothing with a vengeance. As this is 
evidently insurance within the meaning of the statutes, this form of 
business will probably not be permitted. The association claims to 
have a paid-up capital of $100,000, which would cut only a very small 
figure. 

This has very much the appearance of one of the “get-rich- 
quick” concerns which have at times flourished for brief 
periods, and then expired to the great loss of those who had 
patronized them. There is unquestionably the promise of an 
insurance feature in the proposition above quoted, and this is 
doubtless the association’s main reliance for getting business. 
The Massachusetts Commissioner decided that the association 
could not do the kind of business they advertised, and after 
some “bluffing” the officers notified him that they would elim- 
inate the insurance feature of their “contract” on business 
done in Massachusetts. The following extract from section 
214 of article vi. of the insurance laws of New York seem to fit 
this case like a glove: 

Nothing contained in this article shall be construed to permit any 
contract promising any fixed cash payment to any living certificate or 
policyholder, unless such corporation, association or society shall have 
deposited the sum of one hundred thousand dollars with the Insurance 
Department of the State, and the Superintendent has certified to that 
effect. 


A correspondent calls attention, in this issue of THE SpEc- 
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TATOR, to a similar concern called “The National Protective 
Legion,” having its headquarters at Waverly, N. Y. Re- 
quests for its literature have been in vain, as in the previous 
case. We respectfully call the attention of the Insurance 
Department of New York to these concerns, in the hope that 
it will take measures to ascertain whether or not they are 
amenable to the laws governing insurance. There is a possi- 
bility that many persons may be misled by their glittering 
promises, and, unless they can show lawful authority for do- 
ing business, their operations should be prohibited. 





SPECTATOR SURVEYS. 





IN AND ABOUT NEW YORK. 
W. E. Lowe of Johnson & Higgins has started on a trip to the 
Pacific Coast. 
The Anchor Fire of Cincinnati, which will commence business 
about December 1, has appointed Howley & King of New York 
Eastern managers. 


John B. Snook of the Borough of Brooklyn, a director of Williams- 
burg City Fire, and the Pacific, which recently reinsured, and an 
architect of great repute, died at his home last Friday. 

John Newman, an insurance broker of this city, a member of the 
New York Produce Exchange, and president of the Mechanics Trust 
Company of Bayonnne, N. J., died last Saturday morning. 

Last month was one of the most disastrous that companies have ex- 
perienced this year. As to local interests October wound up with an 
old-fashioned dry goods district fire—s54 and 56 Worth street—and a 
subcellar loss at that. By the irony of fate there have been two 
recent losses on “preferred” hazards lately, which tend to disturb the 
theory, generally advanced, as to the superiority of grade floor and 
basement stocks over those located in the upper part of buildings. 
These were those of the New York Belting & Packing Company, 25 
Park place, and James F. White & Co., 54-56 Worth street. In both 
cases stocks in the upper floors escaped with but little damage. 


Agency managers report for the montheof October that the heaviest 
losses have been most prevalent not in the small towns, but in “pro- 
tected” cities—chiefly in the West. 

The November changes in Exchange committees are promulgated 
as follows: Mason A. Stone of the Greenwich retires from the arbi- 
tration committee, and is succeeded by H. J. Ferris of the Home. 
Charles H. Post of the Caledonian retires from the brokerage com- 
mittee and is succeded by A. H. Wray of the Commercial Union. 
Paul E. Rasor of the Magdeburg Fire retires from the executive 
committee, and is succeeded by Walter’S. Alley of the Manchester. 
H. F. G. Wey of the Niagara Fire retires from the rate committee, 
and is succeded by R. V. Thorn of the Phenix of Brooklyn. 


Under circular No. 285 companies are advised that the certificates 
of W. H. Force & Co., 78 Front street, and Isaac Loeb, 17 William 
street, have been revoked. 

Action of recent date has been taken by the New York Board of 
Fire Underwriters with reference to the hazard involved in the usual 
holiday forms of display and advertisement. This has been crystal- 
lized into a circular reading, in part, as follows: “The introduction of 
Christmas greens, harvest specimens and other inflammable ma- 
terials, such as cotton to represent snow, and the like, about premises, 
introduces an additional hazard that was not contemplated by the 
underwriters in issuing policies of indemnity covering the usual fire 
hazard of the risk; and, in this connection, special attention is hereby 
called to one of the conditions of the standard form of fire insurance 
policy, wherein it is stipulated that ‘unless otherwise provided by 
agreement, indorsed hereon, the policy shall be void, if the hazard be 
increased by any means within the control or knowledge of the in- 
sured.” So many disastrous fires have occurred not only in mer- 
cantile establishments but in churches and public buildings caused by 
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the introduction of these decorations, and the danger to life and 
property is so great, that the practical prohibition of this class of ad- 
vertising is called for. Electric displays where motors are used and 
where electric currents are shunted or broken on different circuits 
for advertising purposes are not permitted by underwriters. Atten- 
tion is hereby called to the fact that all additions, alterations and 
changes in electric equipments, made after certificates have been is- 
sued by this board, must be approved. 

Reinsurances, consolidations and “clearing house’ methods seem 
to be fashions cut out for the winter season. 

The season has now fairly set in for a series of short exhibitions, 
displays, etc., at the Madison Square Garden. One of the first to be 
announced is that of the automobile show. Ten-day lines have been 
covered on vehicles in the Garden during the present week. 

Terminal stores, Eleventh avenue and Twenty-seventh street, con- 
tinue to be in active demand. Grain lines also have been plentiful 
recently. : 

Life and Casualty Notes. 

It is currently reported that the Mutual Reserve Fund Life Associa- 
tion will be prepared to take advantage of the law passed last winter, 
and transform itself into a level premium company by the first of the 
year. As a preliminary to this transformation it will be thoroughly 
examined by experts to ascertain if it is in condition to comply with 
the law. 

In addition to the appointment by the Metropolitan of George B. 
Woodward as third vice-president, James S. Roberts as secretary and 
T. R. Richardson as assistant secretary, the company has also made 
Dr. Augustus S. Knight medical director in association with Dr. 
Thomas H. Willard and Dr. W. S. Manners, assistant medical di- 
rector. Dr. Manners was formerly assistant medical director. 

On Friday last Robert G. Hillas, secretary of the Fidelity and Casu- 
alty, completed twenty-five years of service with the company. A 
banquet was tendered him by the officers, and President Seward, in 
behalf of the officers and employees, presented him with a handsome 
case of silver. 

Miss Janetta Alexander, sister of W. C. Alexander, the first presi- 
dent of the Equitable Life, and aunt of James W. Alexander, the pres- 
ent president of the society, died at Princeton, N. J., on the 29th 
ult., at the age of 85 years. 

In the matter of the valuation of the St. James Building, at Broad- 
way and Twenty-Sixth Street, the New York Insurance Department 
has finally fixed the figure at $2,500,000. The question has been in 
dispute for some time, and the property has been appraised by six 
experts. The company claimed a valuation of $2,700,000. 

John B. Lunger, managing actuary of the New York Life, is back at 
his desk after an absence of several months, during which he visited 
Europe and South America. 


BOSTON AND VICINITY. 

A working agreement has, it is stated, been entered into by five 
large Boston insurance agencies, whereby the expense of obtaining 
business will be materially reduced, and the exchange of information 
concerning credits will, to some extent, be provided. The five houses 
are the same firms concerned in the recent establishment of a marine 
brokerage department to handle their marine business. The firms 
are: Field & Cowles, John C. Paige & Co., OBrion & Russell, Robert 
A. Boit and George O. Carpenter & Son. No separate establishment 
will be undertaken, and it is stated that each firm will maintain its 
individual offices, as at present, and that they will be independent of 
one another in management. The chief aim, it is understood, is to be 
not so much the getting of more business as it is the transaction of 
the present volume on a more economical basis. One of the ways in 
which expense will be saved is in auditing. A single expert will now 
act as auditor for the five firms, and his word on the accounts of one 
will be accepted by each of the others. On the day appointed for 
settlement in each month, instead of having each firm hand over the 
entire amounts due in exchange business, the debtor firms will merely 
send check for the balances due on presentation of memoranda. 
As this business has-been done in the past it involved the making up 
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of itemized bills by each agency against the others, and the checking 
off of the items in each office, when these bills reach their destination. 
It is apparent that the new system will make much of this work un- 
necessary through centralization, and involve a corresponding saving 


in pay rolls. The schedule of salaries in the various agencies has 
varied widely for a given class of work. These differences will be 
done away with, and the salaries will be approximately uniform for 
the routine branches of the work. Moreover, in assuming all risks 
there are preliminary matters that have to be looked up and investi- 
gated. In the past if one firm has been asked to take a certain risk 
it had to make its investigations and give figures, while, if the busi- 
ness has been taken to another firm, that firm has had to go over 
the same ground itself, duplicating the expensive work done by the 
first. But the rate is fixed by the Insurance Exchange and, the tirms 
in the combination claim, is wholly out of their control. The com- 
bination and introduction of clearing house methods is expected to 
cut this and other expenses of getting business to a minimum. The 
method is simply toward conservative and economical management. 
There is nothing aggressive in contemplation, but the arrangement is 
directly in line of bringing the fire insurance business in Boston up 
to the standard already prevailing in other leading cities. It is pre- 
sumed that one of the features will be protective measures against 
those who take up insurance without any fitting or training for the 
business, on the principle that the agents who make insurance a 
special study and life occupation are to be preferred in the handling 
of risks. 

On the charge of assuming to be an insurance broker, and not 
holding a license at the time, William H. Tobin of Roxbury was 
arrested the past week. 

There was an epidemic of incendiary fires at Wellesley Hills last 
Thursday night, Hallowe’en, no less than half a dozen, in barns and 
haystacks, set by hoodlums, and Fire Marshal Whitcomb and his 
deputies have camped on the spot, temporarily. 


A somewhat curious, and certainly interesting, story is in circula- 
tion, to the effect that a certain individual within the boundaries of 
New England, who has been in evidence as a claimant upon fire in- 
surance companies, reported a certain loss from smoke damage. All 
but one of the adjusters were disposed to compromise the claim, but 
this one insisted that no loss existed, but offered to give the claim- 
ant the sum of $100. The claimant refused to accept that amount, 
and through his attorney filed an itemized claim, amounting to $9000. 
Before the case was submitted to three referees for appraisal, how- 
ever, a final offer of $1000 was made, in settlement. This was also 
refused, and it was mutually agreed to abide by the decision of the 
referees. The award amounted to $110. The assured had to pay $85 
as his share of the expenses, and it is currently reported that he 
swore vehemently, and kicked himself from all points of the com- 
pass. 

At the meeting of the Boston Board of Fire Underwriters, on 
October 29, action on the amendments to the forms of mechanics’ 
permit, which had already been acted upon by the New England 
Insurance Exchange, was postponed on account of the convention of 
the national organization, which will consider a uniform form for 
rating bodies. The rule recently adopted by the New England In- 
surance Exchange, relative to valuation of new buildings, was adopted 
by the board, so that in the future statements, if satisfactory, will be 
accepted from owners as to the cost of buildings, instead of an ap- 
praisal by two members of the Master Builders’ Association. 


The annual meeting of the Boston Board of Fire Underwriters will 
take place on the 12th inst., at which time F. B. Carpenter will, un- 
doubtedly, be re-elected president. 

The new schedule on non-paying hazards adopted by the New Eng- 
land Insurance Exchange will apply to such classes of risks in New 
Engiand, except in Boston, New Hampshire and Providence. 

Another disastrous fire at Manchester-by-the-Sea, Mass., where 
the serious acetylene gas explosion occurred a few weeks ago, dem- 


onstrates the fact that that place is seriously deficient as to water 
service for fighting fires. 


The insurance fraternity awaits, with interest, the results of the 
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examinations by the Insurance Department of Maine of the Maine 
mutuals, forty-six in number. 

According to the report of the Boston protective department total 
fire losses in the city for the month of September amounted to 
$62,364. 

The city of Brockton, Mass., is the latest to consider the feasability 
of insuring its own buildings. 

G. L. & H. J. Gross, Providence, succeed Starkweather & Shipley 
as representatives of the Springfield. 

The Springfield Fire and Marine has purchased land in Spring- 
field, at a cost of $90,000, on which to erect a six-story, fireproof 
modern office building. 

United States Manager Young of the Manchester, and Assistant 
United States Manager McNeill of the Caledonian were recent visi- 
tors to Boston. 

The Massachusetts Insurance Department has completed the 
regular triennial examination of the India Mutual Fire. 

According to the late examination of the Berkshire Mutual Fire 
the company has gross assets of $125,746, and $9,237,042 of insurance 
in force. 

W. B. Medlicott, who succeeds George H. Allen with the Man- 
chester Fire, continues the offices in Boston and Springfield. Mr. 
Allen, as an independent adjuster, will, be located at 45 Kilby street. 


Life and Casualty Notes. 

Adult elevator operators in Boston are combining to bring about a 
more rigid enforcement of the law relative to the running of elevators, 
claiming that the employment of minors results in more frequent ac- 
cidents. 

In the Massachusetts Supreme Court, the past week, a bill in equity 
was brought by certain members of the Massachusetts branch of the 
Ancient Order of United Workmen relative to the right of the 
grand lodge of Massachusetts to pay money received from assess- 
ments to the supreme lodge, which is a Texas corporation; also rela- 
tive to the right of the corporaiion to make the change, now in effect, 
from a $1 level assessment to a classified system. 


The case of the Mutual Life Insurance Company vs. Lydia W. 
Pearson, reported in THE SPECTATOR several months ago, in which 
the defendant, widow, was sued by the company to recover possession 
of a policy of $240,000, issued on January 8, 1901, came up in the 
United States Circuit Court the past week. On the day on which 
the policy was written the assured was operated upon for appendicitis, 
without the knowledge of the company. The assured died as a result 
of the operation. The case was assigned for a hearing on the 26th 
inst. 

Mrs. Martha J. Sisk, formerly general agent in Concord, N. H., 
of the Phoenix Mutual Life, lately with the company’s general agency 
at Grand Rapids, Mich., has accepted the management of the 
woman’s department of the Union Central Life, recently established 
in Boston. 





NOTES FROF PHILADELPHIA. 


Charles Tredick & Co. announced on October 31 their appoint- 
ment as agents for Philadelphia and vicinity of the Baloise Fire. The 
agency of this company, formerly held by John W. Buckman, was 
discontinued, and the one held by W. Bennett Gough is continued. 

The Philadelphia Fire Underwriters Association has notified mem- 
bers, under date of October 22, that the rules and requirements of 
the National Board of Fire Underwriters for the construction and 
installation of gasoline engines, as recommended by its committee of 
consulting engineers, edition of 1901, have been adopted by this as- 
sociation; also that as a substitute for the telephone form, adopted 
June 4, 1901, they have adopted the one prepared by the National 
Board. 

In accordance with the ruling that all rules apply to prepetual 
policies as well as term policies the same association calls attention 
to rule 9, paragraph ii., “Change in Risk,” which reads as follows: 
“When a building is entirely demolished to make way for ‘a new 
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structure, the old rate is abrogated, and the rate on said new struc- 
ture shall be in accordance with rule 8 (builders’ risks), or in ac- 
cordance with minimum rates of the association, as the case may be, 
until the new building is specifically rated.” 


It is a well-known fact that in most cases, especially some very 
recent ones, where a new building has replaced some old structures, 
the existing perpetual policies were simply endorsed to cover the new 
property, with probably very little increase in the deposit, and while 
this is a direct violation of the above rule, it is almost impossible for 
the association to prevent the practice, unless the companies inte -- 
ested in each case can be made to feel that it is proper and necessary 
to report such indorsements to the stamping department for approval. 
It is evident, therefore, that this notice has been given by the asso- 
ciation for the purpose of refreshing the memories of those members 
who have forgotten that this rule applies with equal force to perpetual 
and term policies. 

The examination of the National Union Fire of Pittsburg, which 
was concluded last week by Deputy Insurance Commissioner S. W. 
McCulloch of this State, finds that the company is financially in the 
best of condition. This company has recently applied for permis- 
sion to do business in Massachusetts, and the examination was made 
to satisfy the Insurance Commissioner of that State as to its respon- 
sibility. 

Charles T. Monk has been elected assistant secretary of the Na- 
tional Union; he formerly represented the company as special agent 
for Eastern Pennsylvania and New York. 


The statement of loss submitted by R. H. Foerderer, proprietor of 
the morocco plant at Frankford, which recently suffered from a seri- 
ous fire, again proves that all fires in plants of this class result in heavy 
losses, because the damage sustained on stock from the water used 
in quenching the flames is nearly as great as that from the flames. 
The opinions of leading underwriters the morning after the fire 
placed the loss at anywhere between fifteen per cent and twenty-five 
per cent, while the above-mentioned statement places it at about 
fifty-five per cent, less a salvage on skins, which has not yet been de 
termined, and which depends upon how quickly they can be handled. 
The fire defenses of this portion of the plant were entirely inadequate. 
while the remaining portion is thoroughly equipped with sprink- 
lers, but in view of previous disastrous experiences, the question has 
been asked by a number of insurance men, whether the probabl 
result of a small fire in the sprinklered portion would not be equally 
disastrous, on account of the immense amount of water which would 
be released by the operation of the sprinklers, and the improbability 
of anyone being found able to handle the large quantity of skins 
quickly enough to prevent their almost total destruction from the 
consequent soaking. There is an apparent disposition among the 
companies to materially reduce their limits on this class of risk, in 
view of the persistently unprofitable results. 

The new building of the Pennsylvania Fire, at 508 Walnut street. 
is rapidly nearing completion, and judging from appearances, will 
shortly be the equal of those of any other company on the street. 


In a circular letter, dated November 1, William H. Kilpatrick noti- 
fies the various agencies in this city that having severed his connec- 
tion with the Manchester Fire as special agent, he has opened an 
office at 419 Walnut street for the purpese of carrying on the busi- 
ness of an independent adjuster. 

As a climax to the five fires caused by gasoline during the month 
of October, the one which occurred on the 31st was a decided success. 
It was caused by a defective stove in a restaurant at 1345 Poplar 
street, and completely gutted the building, resulting in a loss of nearly 
two thousand dollars. The proprietor was severely burned in trying 
to extinguish the flames, but all the occupants of the dwelling por- 
tion of the building were gotten out in safety. 

The department of public works has decided to operate the big 
engines which are to supply the new fire mains by gas instead of 
steam. This will obviate the purchase of boilers and the cost of in- 
stalling them, as well as occupying less area of ground for the plant. 
Notwithstanding the saving in cost, it is expected that the service 
will be more effective, because it will be possible by the use of gas 
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to obtain the highest pressure in one minute or less, while in using 
coal it would take several minutes. Telephone service will be con- 
nected at each block with the engine rooms, and pressure can be 
increased or reduced at a moment’s call. Councils will shortly be 
asked to appropriate $300,000 for the installation of this pumping sta- 
tion. 

Mayor Ashbridge, inspired by the fatal Market street fire, has is- 
sued an order to Director of Public Safety English, directing Fire 
Marshal Lattimer and Chief Hill of the bureau of building inspection 
to reinspect all large stores and buildings in the business section of 
the city, with the object of protecting the employees in case of fire. 
He directed them to see that avenues of approach and fire escapes be 
kept free from obstructions. It is expected that the work will begin 
this month. 

. Life and Casualty Notes. 

In sending out cards notifying the public of the removal of its 
Philadelphia offices to 1011 Chestnut street, the Security Trust and 
Life Insurance Company enclose a pamphlet called “Helpful Sugges- 
tions,” advising life agents to save their commission by referring 
postponed or rejected cases to them. The following are some of the 
prominent items of information submitted: An unfavorable insurance 
record is no bar; albumin cases, unless casts are found, are generally 
accepted at an extra premium; sugar cases are similarly rated, pro- 
viding none of the other symptoms of diabetes are found. Heart 
murmurs and irregular pulse at the younger and middle ages are in- 
surable at an extra premium; consumption, cancer or any hereditary 
disease in family does not disqualify, but is rated according to cir- 
cumstances; women taken at the same rates as men, and liquor deal- 
ers can obtain a twenty-year endowment at book rates, if physically 
select; they can also get an ordinary life or limited payment by pay- 
ing an extra premium of from $5 to $10. These suggestions ought 
to be very valuable to agents who have often been disappointed to 
find that after having devoted considerable time and attention to the 
working up of a case, on examination it is found not to be up to the 
standard generally required. 

I. Layton Register of the Equitable Life has been suffering from 
a severe attack of pleurisy. 

The committee on bankruptcy of the Philadelphia Board of Trade 
has been authorized to revise the forms of credit insurance policies. 








FIRE PROTECTION ENGINEERING. 





The Grounding of Lightning Arresters. 

One of the best methods of grounding lightning arresters is thus 
described in a Westinghouse circular: 

Great importance must always be attached to the making of proper 
ground connections for lightning arresters, which should be as short 
and straight as possible from the arrester to ground. It is obvious 
that a poor ground connection will render ineffective every effort 
made with choke coils and lightning arresters to drive the static 
electricity into the earth, and it is, therefore, important not only to 
construct a good ground connection, but also to appreciate thor- 
oughly the necessity of avoiding unfavorable natural conditions. A 
good ground connection for a bank of station arresters may be made 
in the following manner: First, dig a hole six feet square directly 
under the arrester until permanently damp earth has been reached; 
second, cover the bottom of this hole with two feet of crushed char- 
coal (about pea size); third, over this lay twenty-five square feet of 
No. 16 tinned-copper plate; fourth, solder the ground wire, prefer- 
ably No. 0 copper, securely across the entire surface of the ground 
plate; fifth, cover the ground plate with two feet of crushed charcoal. 
and sixth, fill the hole with earth, using running water to settle. 
The above method of making a ground connection is simple, and has 
been found to give excellent results, and yet, if not made in proper 
soil, it will prove of little value. Where a mountain stream is con- 
veniently near, it is not uncommon to throw the ground plate into 
the bed of the stream. This, however, makes a poor ground con- 
nection, owing to the high resistance of the pure water and the rocky 
bottom of the stream. Clay, even when wet. rock, sand, gravel, 
dry earth and pure water are not suitable materials in which to bury 
the ground plate of a bank of lightning arresters. Rich soil is the 
best. It is, therefore, advisable, before installing a bank of choke 
coils and lightning arresters, to select the best possible site for the 
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lightning-arrester installation, with reference to a good ground con- 
nection. This may often be at some little distance from the station, in 
which case it is, of course, necessary to construct a lightning-arrester 
house. Where permanent dampness cannot be reached it is recom- 
mended that water be supplied to the ground through a pipe from 
some convenient source. Where possible, a direct connection to an 
underground pipe system, especially of town or city water main, 
furnishes ‘a very excellent ground on account of the great surface in 
contact with the earth and the numerous alternative paths for the 
discharge. In a water-power plant the ground should always in- 
clude a connection to the pipe line or penstock. Furthermore, as the 
effectiveness of the arrester is of great importance, it should be in- 
spected from time to time, and the resistance and earth connection 
tested for open circuit. 





Corrosion of Automatic Sprinklers. 
The subject of the corrosive action of acid or alkaline fumes on 
sprinklers is thus treated by Prof. H. F. Keller of Philadelphia: 


In my opinion it would be extremely difficult, if not impossible, 
to name any instance in which a corrosive vapor would attack the 
fusible alloy without an appreciable action upon the brass castings 
of the sprinkler. Nor does it appear likely that such vapors would 
corrode the brass parts only and not affect the exposed surface of 
the solder. Both materials contain at least one metal—zinc or cad- 
mium—which is readily acted upon by acid fumes, and both alloys 
would certainly be corroded when exposed to the action of chlorine. 
and of alkaline vapors such as ammonia. In the latter case the brass 
would probably be affected first, the copper in it becoming oxidized 
by the absorption of oxygen and watery vapor from the air. Con- 
sidering the very small surface of the solder exposed to the action 
of corrosive vapors, I do not think it possible that even a prolonged 
exposure to such action could alter its composition so as to raise 
the melting point materially. The delay or failure of a sprinkler 
head to act at the proper temperature may, I believe, be ascribed 
in most cases to one or several of these causes, viz.: 1. The manner 
in which the solder has been prepared and applied. 2. The cement- 
ing together of the movable parts by the products of corrosion. 3. By 
the poor conductivity for heat of the incrustation formed on the 
outstde of the sprinkler head. 


In this connection the following recommendation as to the treat- 
ment of sprinklers to prevent corrosion, made by the Western 
Factory Insurance Association, may be of interest: 


Begin with the ordinary automatic sprinkler without any special 
anti-corrosion treatment. 

Wash the heads in lye water, rinse in clean water and let dry. 
Have ready a mixture of equal parts resin and paraffin. Heat the 
mixture to a temperature of 400 degrees, stir thoroughly, let cool to 
a temperature of 150 degrees by thermometer. Dip the sprinklers 
in this liquid; allow them to remain until the sprinkler heads are as 
warm as the mixture. On drawing the sprinklers out of the dip 
a very thin coating of the mixture will adhere. A thin coating is 
better than a thick coating. The coating should not be lumpy. 
Place the sprinklers on the pipes, being careful not to rub the mix- 
ture from off the small parts. The scraping off of the coating where 
the screwing wrench touches the shank of sprinkler will do no harm. 
This treatment should last for a year or two years. After that the 
sprinklers and piping can be touched up with the mixture on a 
brush, if corrosion appears. 





The New British Mortality Experience. 


It is probable that the four volumes presenting the Unadjusted 
Data of the Joint Mortality Investigation of the Combined Experi- 
ence of Life Annuitants and of Assured Lives, by the Institute of 
Actuaries and Faculty of Actuaries, for the years 1863-1893, will 
excite more attention after the adjusted data also are published, with 
such accompanying comments as those who have been charged with 
this great work can alone be qualified to make. 

No actuary can afford to do without these volumes in his library, if 
he wishes to form an independent opinion on the merits of any dis- 
cussion which may then arise. A preliminary announcement which 
appeared in The London Times, and was copied in THE SPECTATOR 
of June 27, caused widespread notice. 

That announcement embraced a condensed copy of G. F. Hardy’s 
graduation of the data of combined male whole-life assurance ex- 
perience under participating policies. This feature of the work em- 
braced 7,056,863 years of risk, and 140,889 deaths, or more than four- 
fifths of the entire experience. 

In order to display the effect of this graduation, the figures given 











234 
in that announcement are repeated below, 
figures of the ungraduated data: 


with the corresponding 
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For example, they display the fact that at these central ages the 
new Hm (5) experience and the old Hm experience are almost 
identical. There is also a decided difference observable between the 
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The experience of the Travelers Life in this country, however, does 
not appear to show this feature, judging by the death rates of the 
company published in the Connecticut Reports. 

The volume of Endowment Assurance experience, and experience 
under Minor Classes of Assurance, is one of much interest. Endow- 
ment assurance is a rapidly increasing class in Great Britain, and 
these figures show both the benefit of selection by the company and 
the applicant in a high degree. For the central ages, thirty to sixty, 
the death rates for this class of assurance appear above. 

The selection by the applicant is evidently far the stronger of the 
two. ; 

Indeed, it looks as if it would be safer to accept applications for 
endowment assurance without examination than applications for 
plain life assurance with it. 

Whole life assurance, with a limited number of premiums, has not 
acquired anything like the same popularity in Great Britain that it 
has in this country. This experience embraces the following aggre- 
gates of years of exposure for the several enumerated classes: 














& 
Kinp. | Male Life. Female Life. 

Life participating..............-.see..seeeeee- 7,056,853 507,042 
Life non-participating.................--+-..-- | 602,591 110,010 
Endowment insurance participating............ 670,720 : 42,646 
Endowment insurance non-participating....... | 226,953 : 

Whole life limited premiums.................+- 410,251 8,451 
Whole life increasing premiams................ | 207,709 8,936 
MS oe thea Acs xe (a penndsceences | 90,171 77,078 
Contingent survivorship................--..-+- | 15,586 8,446 
Temporary insurance..... .....-.---.+--.++++- 36,489 6,104 
Eas BA 6s oa 5 500 cen Seins's ckcecaveqines | 53,599 173,519 





The following table gives the death rates of the first, second and 
sixth years of assurance, for the ages of issue, twenty to sixty, in the 
case of participating whole-life assurances on male lives. The differ- 
ences indicate approximately the force of the benefit of selection 


DEATH RATES—PARTICIPATING WHOLE LIFE INSURANCES ON MALE LIVEs. 
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for the first, as compared with the next, and with the sixth year 
of assurance, when it is generally considered that this benefit may be 
treated as practically exhausted. The table indicates that the benefit 
of medical selection operates with similar force at all ages of issue. 

No attempt has been made in this article to exhaust the information 
to be gleaned from these volumes. Its purpose will have been served 
if it may help to excite the interest of those who are qualified to ap- 
preciate their treasures. They, of course, furnish an invaluable fund 
of material for actuarial students ambitious to become proficient in the 
difficult art of graduation. 





RECENT FIRE INSURANCE DECISIONS. 
LIMITATION—PROOFS OF LOSS—NOTICE OF LOSS. 

Under the “Standard” policy the insured must commence any action 
that he sees fit to bring to recover his loss within twelve months next 
after the fire. He must render his proofs of loss within sixty days after 
the fire, and the mere mailing of such proofs within the sixty days, but 
so late that the same were not, in the ordinary course of the mail, received 
until the sixty-fourth day, is not a compliance with the requirements of 
the policy. The insured must also give immediate notice of loss. The 
failure to comply with these conditions is fatal to the insured’s claim. 

The Supreme Court, Appellate Term, New York county, has rendered 
an opinion in the case of the Lake Geneva Ice Company, plaintiff, vs. 
Walter Selvage, defendant, on an appeal from a judgment of the Municipal 
Court in favor of the plaintiff. 

Gildersleeve, Judge, in delivering the opinion of the court, said: 


The action is on a policy of fire insurance, and the case was submitted 
on an agreed statement of facts. The justice gave judgment for plaintiff, 
and defendant appeals therefrom. 

The policy of insurance required that no action should be brought 
thereon, unless commenced within twelve months next after the fire. The 
fire occurred on June 23, 1897, and the summons was not served until 
August 31, 1898, more than fourteen months thereafter. The marshal was 
not notified to take out a summons until August 21, 1898. Again, the 
policy provided that, “‘if fire occur, the insured, within sixty days after 
the fire, unless such time is extended in writing by the company, shall 
render a statement to the company,” etc. 

In the case at bar no extension was given, and on August 21, 1897, the 
plaintiff mailed, by registered letter, to the defendant the required state- 
ment. The mailing was done in Chicago, and the letter sent to defendant 
in New York. It reached defendant, in the ordinary course of distribution 
of registered letters, on the sixty-second day after the fire. This was an 
insufficient compliance with the requirements of the policy (Peabody vs. 
Satterlee, 166 N. Y., 174; Quinlan vs. Providence Ins. Co., 133 N. Y., 356). 
In the former case the court says: “The depositing of the proofs of loss 
in the mail at Buffalo, on the sixtieth day after the fire occurred, cannot 
be held to be a compliance with the provisions of the policy. The question 
to be decided is whether the plaintiff has complied with all the require- 
ments of the policy within the time given him by its terms. If he has, he 
should recover, and, if he has not, this court, in deciding against him, de- 
clares no forfeiture of his legal rights, but construes a written contract 
according to its plain provisions. Policies of fire insurance have been 
before us many times for construction, and we have given effect to their 
provisions without regard to the fact that, in the particular case, it seemed 
to impose hardship and loss upon either the insurer or the insured. The 
duty of the court in the premises is in no way affected by the fact that 
the defendants have seen fit to avail themselves of a technical defense.’”’ 

The defendant, in the case at bar, appears to have notified the plaintiff 
that the proofs of loss were not on time, and that they were subject to 
plaintiff’s orders. There was no waiver of plaintiff’s irregularity in pro- 
cedure on the part of the defendant. Furthermore, the policy required 
that plaintiff should give “immediate notice of any loss in writing,” etc. 
The fire took place, as we have seen, on June 23, 1897, and the only notice 
of loss was sent, so far as the agreed statement shown, on August 21, 1897, 
which can hardly be held a strict compliance with the terms of the policy. 

It would appear, therefore, that abundant grounds for dismissing the 
complaint existed. The plaintiff claims, however, that the only ground 
specified on the motion to dismiss, at the trial, was the lack of jurisdic- 
tion. This motion was made at the first trial of the action and granted 
by the justice, but his decision dismissing the complaint was reversed 
and a new trial granted. Upon the new trial the case was resubmitted 
upon the agreed facts, the former motion to dismiss being no longer appli- 
cable. The justice, on the agreed facts, found for the plaintiff, when, as 
a matter of law, the defendant was entitled to judgment thereon. For 
this error the judgment must be reversed with costs, and, as the admitted 
facts are unalterable, without the award of a new trial. 








—Missouri State Life Insurance Company of St. Louis, in its plans to reor- 
ganize as an old line company, proposes to increase its capital from $20,000 to 
$100,000, to strengthen the board of directors by adding six well-known business 
men, and to deposit in accordance with the law $100,000 of securities with the 
Missouri Insurance Department. It is proposed to sell the new stock at $135 per 
share and to pay dividends at the rate of six per cent per annum. Additional 
States will be entered as speedily as possible, and it is expected that $4,000,000 
of business will be written in 1902. The officers of the company are Edmund P. 
Melson, president; Aikman Welch, vice-president, and David H. Stevens, sec- 
retary. 
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CORRESPONDENCE. 
BUFFALO. 


[From OuR OWN CORRESPONDENT.] 


The advisory committee of the Buffalo Board of Fire Underwriters, 
which is controlled by the companies through their special agents, took a 
decided step this week in an apparent effort to extinguish the local board 
by recommending for chief executive of the board W. J. Fredrick of Syra- 
cuse, at present the secretary of the Underwriters Association of the State 
of New York. Mr. Fredrick is not much known in Buffalo, and there 
will hardly be any objection to him personally, though it may easily 
happen that, as an official placed over the heads of the local agents against 
their wills, there may not be the smoothest sailing in the world. The 
Buffalo board is one of the few, or perhaps the only one, in the country 
that has always been controlled by the local agents. It has been the 
purpose of the advisory committee to assume control at convenience, 
though it has been in existence since February, last year, without taking 
a single important step till now. It is claimed by outsiders that the 
committee was waiting to get rid of the non-board agencies, and as this 
was done during the summer the time for taking the important step had 
come. The appointment displaces Rating Manager I. D. Clark, and is 
expected to be followed by other changes. A point is made by the local 
agents from the fact that the recommendation was made by a bare ma- 
jority of five to four of the advisory committee, there being one vacancy 
and one absentee. President Vedder of the local board had resigned, and 
his successor, E. S. Hawley, had not been appointed. It is assumed that 
had he been acting the vote would have been a tie. The local board 
tabled the recommended appointment, but it is expected to be ratified 
soon. There is a great amount of ill feeling all round. 

Life insurance business has been at its worst in the city all summer. 
There were a good many agents trying to make money in special ways 
out of the Exposition, and, though many of them have failed to do so, it 
has taken up their time. They are now returning to regular work, and 
the reports are already more favorable. Dr. Pearman of the New York 
Life, for instance, states that his agency wrote $700,000 last month. 

Among the late changes in life insurance offices is the appointment of 
Henry Tank, Jr., cashier of the New York office. He was with Manager 
Pearman at the Richmond (Va.) office, and also in the West. General 
Manager Crouch of the Northwestern agency has made C. W. Fielder of 
Geneseo associate manager with him, as the work was becoming too ex- 
tensive for one man to do. Mr. Fielder was district manager of the com- 
pany at Geneseo, and will still look after that part of the business. 

The lakes appear to be doing their worst this season in lumber cargo 
insurance. There is not a season on record that can begin to show the 
amount of loss on lumber that has been made this season. Otherwise 
there have been serious losses, but the later fall has not been disastrous, 
so that there is expected to be a small earning at the end of the season, if 
the wind-up is on an average with other seasons. CATARACT, 

Buffalo, November 4. 
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[From OuR OWN CORRESPONDENT. ] 


The legislature will meet this winter when the work accomplished by 
the publicity committee will be demonstrated in a way that will prove 
whether managers and field men can handle law makers better than the 
agents have done in the past. It is a question, and there are many 
‘“‘Doubting Thomases”’ to be found among the local men. Many of them 
have had a trial of it, and know what is to be encountered in securing 
legislation favorable in the least to insurance companies. They argue 
that the field men will be taken as the direct representatives of the com- 
panies, and that they will not, for this reason, have the influence that the 
local agents will have, and, taking into consideration the fact that they are 
strongly organized, these doubters say they would have been in position 
to have done some effective work toward securing a much-needed revision 
of the statutes relating to insurance. They have the privilege, of course, 
to throw the association into the work, but that organization cannot 
afford to go to any great expense to secure legislation, except that which 
directly relates to the local business. The leaders in the educational 
movement invited the local agents to take part in the work, and even 
appointed several of them on the committee of fifteen, without reckoning 
upon the expenses they would be put to in doing the work, traveling from 
one portion of the State to another to attend meetings. The result has 
been that very few meetings have been attended by them. The com- 
panies pay for the time consumed by their field men, and also their legiti- 
mate expenses. 

Again, it is considered that too mtich is being asked of the legislature 
in one session, and it may be that the history of the last meeting will be 
repeated, when very little favorable legislation was secured because too 
much was asked at one time. It is thought that they should have gone 
at the matter a little more moderately in the beginning, so as not to 
excite the members of the general Assembly by the array of wants of the 
companies. One or two good points gained this winter would have paved 
the way for better results at the next session. 

There has been a great deal said of late about the single-agency move- 
ment in Cleveland. There is no doubt that a reform is badly needed in 
that city, as some companies have from two to twelve agencies there, but 
at the same time the leading agents desire that each man should work 
out his own salvation in this line for the present, as there is about as 
much in other directions to do as can be well attended to. It has not 
been long since the Cleveland agents emerged from a very bad condition, 
and they are inclined “to make haste slowly,” under the circumstances. 

The Bankers Surety Company of Cleveland is now ready to apply to the 
State Department for authority to commence business, and, no doubt, this 
will be done within a very few days. A deposit of $250,000 in securities 
will be made with the Department. The company has already formed 
—_ valuable agency connections in the larger cities and towns of the 


A few days ago Mahlon H, Howard was arrested on a warrant sworn out 
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by S. E. Ranney of Ranney & Matlack, charging embezzlement. At the 
preliminary hearing plaintiff did not appear against Howard, and the case 
could have been dismissed, but was continued at his request, inasmuch 
as he wants his character vindicated by a trial. Howard was formerly 
a partner in the business, and admits that he owes the firm, balance over- 
drawn on his part, but that it is far from embezzlement. 

The West Virginia Underwriters Association, at a meeting held a few 
days ago at Wheeling, elected the following officers: President, W. S. 
Foos of Wheeling; first vice-president, W. S. Paden of Parkersburg; 
second vice-president, F. E. Nichols of Fairmont; secretary, Jay Cooper 
of Wellsburg. 

At a meeting of the Toledo city council a few days ago it was decided 
not to close any of the engine houses, but to provide for the deficit in the 
fire department in some way. The department funds are about $30,000 
to the bad. 

The Penn Mutual Life has deposited two checks with the Cuyahoga 
county clerk as security in the case of R. N. Pollock, who committed 
suicide in Chicago some time ago. He held policies in the company for 
$25,000, and, as there is much litigation over the estate, the company will 
allow suit to be brought to determine who is the proper person to receive 
the money. 

M. J. Hanly, State agent of the General Accident, was injured a few 
days ago by being thrown from his buggy in Columbus. 

W. T. Perkins of Cincinnati has been chosen resident vice-president of 
the American Bonding and Trust Company, which is represented there by 
the firm of Doyle & Wirthwime. 

The American Telephone Mutual Fire Association of Toledo has been 
incorporated to insure telephone stations, property, lines and buildings 
against loss by fire, cyclones, windstorms and electric currents. 

The Commercial Trust Company, now being organized at Indianapolis, 
will have .a surety department. It will be capitalized at $500,000, and F. 
J. Schultz, formerly State treasurer and a prominent business man, is to 
be the president. 

Franklin J. Moore, secretary of the General Accident Insurance Company 
and president of the International Association of Accident Underwriters, 
was the guest of State Agent M. J. Hanly at Columbus last week. 

Albert Collett of Ironton is seeking additional non-union companies. 
He is a brother of Thomas Collett, who operates a union agency, and 
took the companies which he gave up when his agency was unionized. 

Columbus, November 2. O. M. C. 


THE NORTHWEST. 
[From OuR OWN CORRESPONDENT.] 


Commissioner Dearth of Minnesota has issued a formal warning against 
the Union Fire Insurance Company of Chicago that it is attempting to 
transact business in the State through the mails and without having an 
agent. 

The activities of burglars in Minneapolis has caused a boom in burglar 
insurance. The agents for that class of insurance do not have to solicit 
it, for citizens in the neighborhoods infested are anxious to get insurance. 

Samuel H. Haas, formerly of St. Paul, wants $250 from the Fidelity and 
Casualty Company on an accident policy, being ten weeks’ benefit at $25 
a week. Haas had a barber extract an ingrowing hair from his neck, and 
he suffered from blood poisoning as a result. The company contests on 
the ground that it was not an accident, but that he voluntarily submitted 
to a hazardous risk. 

William Mitchell, agent of the Equitable Life of New York, is wanted 
by the officers for forgery. He is charged with having had a jeweler’s 
engraver in Minneapolis make a copy of the premium receipt of the com- 
pany and using these forged receipts to secure from Dr. J. F. Johnson 
of Stillwater $1700 as premiums paid to the company. 

The Graves-Manley agency in Duluth has written a policy in a Hart- 
ford company exceeding $20,000,000. The policy covers all the property 
of the Northern Pacific Railway Company which may be subject to fire. 
It is said to be the largest policy ever written in the West, and some claim 
in the world. The National of Hartford, which takes the risk, will rewrite 
it in part in the Western Railway Syndicate. Pr. FP. 

Minneapolis, October 28. 





COMMUNICATIONS. 


A Liability Manager’s Views of the Spectator Tables. 
[To THE EDITOR OF THE SPECTATOR.] 


I am in receipt of THE SPECTATOR of October 31 containing an article 
relative to liability insurance, with certain deductions made from the elab- 
orate tables printed in previous issues. While I appreciate that the article 
has been prepared with some care and study, it can only be, to a certain 
extent, accurate as regards those companies which do not transact a lia- 
bility business of any description, and this for the reason that the serious 
deferred loss element in the liability business makes it impossible for the 
wisest to see what may be the outcome of 1900’s work before practically 
1905. The underwriting exhibit of the companies, as prepared by the Con- 
necticut Insurance Department, upon which these tables are based, can 
only take into consideration the loss payments, the expenses of conduct- 
ing the business and the difference in the reserve, which should be the 
increase or decrease in the sums set aside for future claims. You will 
therefore see that it is largely within the power of any company which 
has had a passably good year to make its underwriting profit appear either 
great or small, according to the manner in which the reserve for known, 
unknown and contingent claims is estimated. As the matter of properly 
providing for these claims is yet an unknown quantity, gven with the most 
careful and experienced managers, you will believe that to the conserva- 
tive mind the shown profit made by the Connecticut Department in this 
statement will need years to pass before it may receive verification. We 
are at present meeting the strongest competition in liability underwriting 
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that this country has ever known; firstly, because there are more com- 
panies engaged in the business than ever before; secondly, there are a 
greater number of companies outside of the liability association than ever 
before, and thirdly, because among this latter number are such com- 
panies as the Travelers and the Ocean, whose strength cannot be in any 
wise doubted, and whose management it would apparently be ridiculous 
to criticise in the face of their enormous assets. 

The last part of your article most directly appeals to me, as the figures 
you have given demonstrate that the liability rates, including all lines 
of liability insurance, are too low. Yet the figures would seem to show 
that a large number of the companies are apparently making a handsome 
profit. We know the rates are too low. We know that the handsome 
profit of one year in the liability business is greatly diminished in the 
following years, possibly to the point of showing an absolute loss for such 
year, and we are endeavoring to instill into the minds of the assured 
that as yet there has been no profit in the liability business; that as the 
losses on any given year’s business seldom are fully matured for five or 
six years following, a considerable increase in the writings of any one 
year will show an apparent underwriting profit, which is not real. For 
instance, during the year 1899 the Employers Liability Company appar- 
ently had an underwriting loss of $19,340, but in 1900 an apparent under- 
writing profit of $110,377. You will not fail to notice that there was a 
materially great increase in the writings in 1900 over those of 1899, which, 
to a certain extent, sustains my point. If you will examine the figures 
of the Fidelity and Casualty Company you will see that their increase in 
liability writings has been proportionately less than that of many of the 
other companies, according to the volume of business upon their books. 
Chis is due to President Seward’s well-known ideas regarding the liability 
business, and his belief that increase in premiums, without the rates being 
elevated to the point where he thinks they should be, is not wise at the 
present time. 

I am quite busily engaged combating the ideas of agents of my company 
that it is making money, and am endeavoring to show them that the 
apparent profit of later years is only produced by the increase in business 
and by the fact that it takes the losses so long to catch up with any one 
year’s premiums. LIABILITY. 

New York, November 2. 





The National Protective Legion of Waverly, N. Y. 
[To THE EDITOR OF THE SPECTATOR.] 


In your issue of October 17, 1901, you expose the business (or unbusi- 
nesslike) propositions of the Medical Alliance Association, a Montreal 
(Quebec) concern, and express the opinion that “this form of business 
will probably not be permitted.’’ The writer, for one, heartily wishes that 
that ‘‘form of business’’ might be suppressed at once, for such propositions 
do more injury in a community where they are worked than can be 
repaired by faithful agents working in the same community for two years. 
In the small towns of Western New York a similar scheme is worked, 
under the authority of the National Protective Legion of Waverly, N. Y. 
They propose that to every member who will join and pay to the com- 
pany $2 per month for five years, making a total of $120, they will then 
return $250. By this proposition they hold out an inducement of quick 
returns, only five years’ time, and funds more than double the payments 
returned in cash. From a business standpoint it is evident that this plan 
cannot be carried out. If it is realized in a few cases it is all the more 
apparent that the many must be the losers. Yet such a proposition is 
allowed, and it even becomes popular. Not a few who otherwise would 
take genuine and valuable policies in life insurance excuse themselves by 
saying that they are carrying memberships in the National Protective 
Legion. The members, almost universally, think, and say unblushingly, 
that their gains are made up from the lapses of others. Are such schemes 
legitimate? and are they allowed to go on indefinitely, and unquestioned 
by the State authorities? : IRA A. RICHARDS. 

Albion, N. Y., October 26, 1901. 





Twisting and Rebating in Life Insurance. 
[To THE EDITOR OF THE SPECTATOR.] 

I was much interested in the communication in your issue of the 24th 
inst. on the subject of ‘‘twisting.’’ Doubtless you have again received a 
cemmunication from Mr. Humphreys, for your headlines to his communi- 
cation twist him into defending rebating, a practice which his communica- 
tion, between lines, condemns. I beg a little of your space. 

The subject of twisting is one of insurance casuistry, like the question, 
“Ts not the agent living by commissions alone justified in giving a portion 
of the commission in order that he may realize some commission?’ and 
like the author of Junius’ letters, has never been satisfactorily determined. 
Certain it is that rebating will never cease until the practice of paying 
commissions ceases, be the commissions large or small. 

An agent cannot help from thinking that he ought to be allowed to 
centrol his commissions as best suits his interests. Rebating is followed 
in all the other branches of monetary transactions. So much off for cash; 
so much off for a long haul. The entire national banking business is a 
rebate to the national banker from start to finish, is it not? But the 
words, “‘life insurance business,’’ have never been defined except nega- 
tively. It is not a business, not a commodity; according to certain insur- 
ance journalists, it is unlike anything in the heavens above or earth 
beneath. 

At the risk of destroying my prospects with certain, if not with all, of 
the managers, I may write that I am not in the habit of rebating, for 
although I may think that I have the moral, I have not the legal right 
in West Virginia. 

In the communication there was a thrust at a New York company, but 
I opine that that company is not more guilty than the other New York 
companies, and much less guilty than one. Under the circumstances de- 
tailed by your correspondent, and under certain others, I imagine that 
there are none who would decline to attempt to persuade a man to drop 
a policy and take a better one. It is honorable, because just, to enlighten 
an ignorant or a deceived man in the first year of his insurance history. 
Deepwater, W. Va., October 26. THOMAS R. EVANS. 
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INDUSTRIAL INSURANCE. 


{Our readers will oblige by sending us suggestions, items of news, etc.. such 
as appointments of superintendents and assistant superintendents, or anything 
of interest in connection with industrial insurance.] 


—Six leading districts of the Sun Life for collections are Paris, Hender- 
son, Lexington, Bowling Green, Winchester and Clarksville. 


—In the officers’ contest for the year’s results in industrial in the 
Prudential, the secretary’s group of divisions, A-H-K, still leads the van. 

—Sidney E. Lacy has assumed the management of the Dover (N. J.) 
district of the Colonial. He was formerly Syracuse superintendent of the 
Metropolitan. 

—V. Moore, assistant at Louisville No. 1, to be superintendent of Chi- 
cago No. 2, and John F. Kumpfert to be assistant at New Orleans, are 
recent promotions in the ranks of the Sun Life. 


—During September the three giant industrial companies paid death 
claims amounting to $1,485,514, divided as follows: John Hancock, $203,- 
293; Metropolitan, $764,197; Prudential, $518,024. 

—F. Brueckman of Topeka, Kan., an agent of the Prudential, canvassed 
fifteen adjoining houses in one street so thoroughly that, as a result of a 
week’s work, he placed thirty-three policies in eleven of the houses. 
Verily, straight canvassing pays. 

—Agents of the Life Insurance Company of Virginia are informed that: 

The month of November affords a practically clear field for business 
getting. It is, of all months in the year, the hustle month. In September 
people devote energy and money to the task of settling up for the summer. 
Therefore, November is the acme month of the fall season. Then is the 
time when commercial travelers, contractors, storekeepers and business 
men generally expect to do the best business of the year. They recognize 
November as the month of the year for new business, the month in which 
to sell largely to old customers and to win new customers. The same is 
true as to the life insurance business. November is the month in which 
the executive looks to its agents to write the most business, and to make 
the largest and soundest increase. The average should be at least twenty- 
five per cent larger per agent than was made in September. The man 
who fails to do this is simply failing to take advantage of the season 
of the year when conditions are more favorable. ‘‘A twenty-five per cent 
better man than I was in September,” is the November slogan. 

Colonial News.—The following appointments are recorded: Benjamin 
I. Bowen to the management of Orange, and Luke P. Welsh to the man- 
agement of Trenton. To assistancies: Walter H. Mansfield, New York; 
George C. Moon, Brooklyn No. 1; Thomas E. Miller, Brooklyn No. 2; D. J. 
Kehoe, town of Union; Frederick Van Troy, Paterson; William Shubert, 
Jr., Trenton; Archibald J. McPhee, Elizabeth.—And still the good work 
goes on. No let up or hindrance in ordinary, industrial or collections. 
The spirit is evidently abroad, as so many first-class men are seeking to 
work under the egis of the Colonial. Another gratifying sign is that the 
grade of the business, though always high, is getting better and better.— 
Manager Charles still holds his lead in industrial, but his confidence is 
liable to be shaken by New York, Harlem or West Philadelphia at any 
moment.—Ordinary honors are vigorously contested for by Managers 
Spark of Brooklyn No. 1 and Nettleship of Newark. It would be hard at 
this time to predict the winner for the year.—Libby of West Philadelphia 
has had a remarkable managerial year, and it will come pretty close to 
eclipsing some of the best records.—Jersey City, under the guiding hand 
of Manager Selby, is proving itself to be a most formidable collection 
district, as well as a winner in ordinary and industrial. Selby believes 
in getting the cash, and is setting an example to all other places.—The 
manager at Camden, John T. Evans, cannot be displaced in his division, at 
least that is what he says. The determination of the conflict remains in 
the hands of his colleagues.—Lacy of Dover and Godridge of Elizabeth 
are handling these territories in the most commendable shape, and will 
produce an awakening before long even in competition with much larger 
fields.—At the regular quarterly meeting of the directors of the Colonial 
Life Company of America, held on October 18, 1901, Frank L. Sheppard, 
general superintendent of the Pennsylvania Railroad, was elected a 
director of the company to fill the vacancy caused by the death of Flavel 
McGee. The reports of the progress made by the company were highly 
satisfactory, the premium receipts of the last quarter, covering the three 
months, July 19 to October 18, being more than double the receipts of the 
entire first year, and only a trifle below the total receipts of the second. 

HINTS FOR INDUSTRIAL WORKERS. 

Nearing the End.—How quickly time does “‘fugit,’’ to be sure, in this 
industrial business. Here it was only a few weeks ago, it seems, and we 
were talking about records for the third quarter. Now the third quarter 
has passed and joined the great army of other quarters which preceded 
it, and the end of the year will be here in a few short weeks. Too late 
now for regrets, for excuses, for explanations—almost too late for reforma- 
tion—but not too late to round up a good year’s record or improve one 
not as good as you might have liked. Don’t forget that these are the very 
best days of the year. ‘‘After election’ promises may now be redeemed, 
and you may expect to find people ready to talk business once more. From 
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now, then, until the middle of December you have at your disposal in 
which to complete the records which will advance and promote you next 
year if you have been working for that, and which will give you the honor 
of high position among your fellow workers in the field. Waste no time, 
then, during these few short weeks, but make them full of results and 
productive of increase! 

Success in Life Insurance:—There seems to be a popular impression 
afloat, although where it originated nobody knows, that to be a successful 
life insurance canvasser a man must have some very special and unusual 
talent for canvassing, and must possess a very heavy stock of what is 
termed ‘‘personal magnetism.” Now if the possession of the latter quality 
means the possession of a pleasing and attractive personality, an impres- 
sive and forceful character and that power of will and deterniination 
which never says die, then it is unquestionably true that a seller of life 
insurance, just as of any other commodity, will be successful just in pro- 
portion as these qualities predominate. Notice, however, that they are, 
after all, very ordinary qualities, possessed by many men in varying de- 
grees. Life insurance men have no monopoly on them. For the greatest 
success in Tife insurance no different qualities are essential than those 
whose exercise brings succe§s in any other line of business endeavor. 
Good character, good habits, persistency, determination, sound judgment, 
quick perception. These are the qualities which win out in life insurance. 
Nothing strange or wonderful; very commonplace virtues, you may say; 
yet their exercise makes all the difference between success and failure. 

More About It.—With this fact in mind, then, it is easy to see that no 
profession, business or occupation offers better returns for the time and 
labor expended, nor quicker results from the work than does the business 
or profession of life insurance. What other line is it possible for a man 
to start without capital and by his own endeavors, entirely upon his own 
merits, work up a line of business which will be a permanent, continuing 
source of income without the necessity, in many cases, of turning his hand 
over to get it? In no other business is effort better paid, while the field 
before the worker is practically inexhaustible. Here, during a period of 
twenty-five years in industrial and ordinary conbined, the amount of 
new life insurance business, great as it has been, has by no means kept 
abreast of the increase in population in the United States during that 
time. In other words, not only is the field as large as it was, but, in spite 
of all the policies which have been written in the last twenty-five years, 
it is yearly actually growing larger—increased opportunities are coming 
with the rapidly enlarging views of the public upon life insurance ques- 
tions—and the man who is in training now and is learning how to corral 
the applications at this time will be in a position to reap the benefit, year 
after year, in a more marked degree than ever. 

The Eye of the Home Office.—Very frequently some agent, and more 
frequently it is a new agent who doesn’t know all of the ropes, sits down 
at the great long table in the superintendent’s office, reserved for agents, 
and ruminates something in this wise: ‘‘What’s the use of doing all this 
hustling? Here I work like the old fool I am to get my collections in 
early, just so I can have the rest of the week for what? Canvassing— 
well, did I get anything for it? Not much—only three ten-cent applica- 
tions! What’s the use of working so hard, anyhow? Nobody knows or 
cares about me, or what I do—way off here in this little one-horse town,” 
etc., etc., etc., “‘ad infinitum, ad nauseum.’”’ No greater mistake could be 
made, and yet it is one which new men, particularly, and older men, too, 
sometimes, sorry to say, are apt to make, in thinking that their efforts 
are not known and their endeavors to succeed are not, therefore, appre- 
ciated in the big home office, which they, perhaps, have never seen, and 
which seems so far away from what may be the somewhat limited scene 
of their own efforts. For no matter what or who or where you are, the 
home office has its eye on you, and just as personally as though every- 
thing you did and said almost were reported to them individually. 

What This Means.—This is done by means of the very complex organiza- 
tion—the field and home office whose interests and dealings are so inter- 
laced with each other that each is a part of the other and materially 
affects it. Now in the home office are clerks whose business it is, as you 
may know, to scan closely, from week to week, the records of each in- 
dividual agent in the field, and from this study of accounts, records, ap- 
plications, reports from him and reports concerning him, they are enabled 
to formulate very accurate knowledge indeed, not only of the results 
you are accomplishing, but of your very ability in every direction, and 
of your personal character and habits. Thus they are enabled to know 
definitely, from time to time, who is worthy of promotion, who is entitled 
to better position and wider responsibilities and broader scope for action. 
And this is true of each agent, no matter how humble or how remote. 
He has an individual account at the home office in which all things are 
recorded; he is treated as an individual and not as a cog in a big machine 
alone. Thus does the industrial agent obtain an advantage even over his 
brother—the ordinary canvasser. No wonder that the field is so full of 


active, live, energetic young business men, who find this occupation both 
profitable and congenial. 
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NEWS OF THE WEEK. 


Caleb E. Tillinghast Dead. 
ON Friday last Caleb E. Tillinghast, a well-known life insurance man, died 
at Roosevelt Hospital, New York, in the sixty-first year of his age. Mr. 
Tillinghast was born in Connecticut November 24, 1840, and had been 
connected with the life insurance business since 1871. In that year he 
entered the service of the Phcenix Mutual Life, and subsequently repre- 
sented the New York Life for five years, the Equitable for eleven years, 
and the Manhattan Life for five years. In 1897 he was elected to the 
vice-presidency of the Provident Savings Life, but resigned two years later 
on account of ill health. Mr. Tillinghast was prominent in association 
work, having been one of the organizers of the Cleveland Life Under- 
writers Association and its president in 1891. He was one of the organ- 
izers of the National Association of Life Underwriters, was its president 
in 1892-93, and served continuously on its executive committee. A widow, 
one daughter and three sons survive him. The funeral services were held 
on Tuesday, from his late home at Plainfield, Conn. 








The ‘‘Hoppers’’ Did It, Not a ‘‘Twister.”’ 


’ A Texas agent suspecting that a “twister” had been after one of his 


policyholders, wrote to the insured about it, and received a reply, which 
he sends to us, and which we print below, verbatim et literatim: 


Dear Sir in reply to yours of 2 ins im very sory that I had to let my 
Policy faul thruew. you acuse me of haven a twister a holt of me I will 
have to acnoleg that they have been a twister a holt of me but it wore 
not a man it wore hopers they twisted me out of a bout $1000 this year 
they rurned mi crop never made eny thing hardeley I would have paid up 
mi policy if it have not been for the hopers I have plenty of stock but no 
sail for them her I would love to reinstate if I could sell sum stock and 
also my wife. I will inform you that neather I nor mi wife haven Insured 
in eny other Co. Yours truly, JoHN W—— B—. 





Two New Fire Companies in New York. 


Cornelius Van Cott, postmaster of New York city; Charles R. Perkins 
of the Magdeburg; A. Romeyn Pierson, an insurance broker. and others 
are among the incorporators of the Republic Fire of New York, whose 
capital will probably be $500,000. 

Another new company, with a capital of $200,000 and a surplus of the 
same amount, is being organized by William Burns, formerly assistant 
secretary of the Eagle Fire. The operations of this company will be con- 
fined to the metropolitan. district, for some time at least. 





Mutual Reserve Fund and Lapsed Policies. 
THE following circular has been issued to former policyholders of the 
Mutual Reserve Fund, offering to restore their contracts without payment 
in cash of past due premiums: 

Dear Sir—The last opportunity to preserve the value of the policy which you 
formerly held in the Mutual Reserve Fund Life Association is hereby afforded 
you. 

The association is about to take advantage of the new insurance law of the State 
of New York, and reincorporate as a mutual level-premium company. The ad- 
vantages of such a change to every member are obvious. As you doubtless know, 
the policies written by such a comnany contain provisions for guaranteed loan, 
cash surrender, paid-up and other values. 

You lovally stood by the association for many years and paid in considerable 
money. nder present conditions there is no way in which vou can get any 
of this money back, but if your nolicy is reinstated now you will, when the asso- 
ciation reincorporates, be entitled to the same benefits as though your policy had 
never lapsed. 

In order to give you every advantage of your former membership and to render 
the reinstatement of your policy as easy as possible, the association will not re- 
quire you to remit the past-due premiums in cash, but by order of the executive 
committee will reinstate the policy (provided, of course, you are in good health). 
and allow the insurance equivalent of all unpaid assessments, premiums cr dues 
prior to November 30, 1901, to remain as a lien against the policy and any surplus 
or other values thereunder. 

The association’s financial affairs are in a most satisfactory and flourishing 
condition. You will find herein a copy of the report of its latest official exam- 
ination, dated September 7, 1901, showing that it has a surplus over all liabilities 
of $1,187,272.83, while its business in force last year increased by over $15,000,000. 

To secure the advantages of this offer, which will never be made again, sign the 
enclosed application 2nd return it in the enclosed envelope by next mail. 

Very truly yours, . 
(Signed) CHaries W. Camp, Secretary. 
APPLICATION FOR REINSTATEMENT. 

I hereby request the Mutual Reserve Fund Life Association to reinstate mv 
lapsed policy, No. ——, and in consideration thereof, (1) warrant that I am, and 
have been since the lapse of said policy, in good health; and (2) agree that the 
insurance value of all unpaid assessments made bv the association, or of unpaid 
premiums or dues accruing, prior to November 30, 1991, be charged as a lien 
against said policy and any benefits or values arising thereunder, but for which 
I incur no personal liability. 





National Indemnity and Insurance Company Reinsures. 
POLICYHOLDERS of the National Indemnity and Insurance Company of 
Baltimore have been notified of its reinsurance in the General Accident 
of Perth in the following terms: 

This company was organized with a view to writing health insurance ex- 
clusively. It has been demonstrated. however, that health insurance is chieflv 
written by agents engaged in life and accident insurance, and only as a side 
line, Your management was therefore confronted with the necessity of either 
adding accident insurance to its lines, necessitating reorganization and re-entry 
into the various States in which we have been doing business, or of undertaking 
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to interest active workers in the plan of health insurance to the exclusion of their 
other lines. The solution of this later problem, however, involved an expense 
element that we considered as unwarranted, and it has, therefore, been decided 
to consolidate our business with that of a prominent health and accident com- 
pany which is already well organized and doing a highly successful business. 

The management of the “National” begs to say, therefore, that reinsurance 
arrangements have been completed with the General Accident Assurance Cor- 
poration, Limited, whereby that corporation reinsures the risks of this company 
in accordance with their letter of this date, forwarded to you herewith. 





MERE MENTION. 


Life Insurance Notes. 

—Puritan Mutual Life Association has filed articles of incorporation at Cam- 
den, N. J. 

—Western Masons Mutual Life Association of Yankton, S. D., has been ad- 
mitted to Texas. 

—During August and September the Union Central Life paid death claims 
amounting to $114,570. 

—The .,orthwestern Mutual Life reports the month just closed the best 
October in the company’s history. 





—<Action has been brought for the appointment of a receiver for the Modern 
Tonties, a fraternal order of Wichita, Kan. 

—Georgia legislature is considering a bill to increase the deposit required of 
assessment companies from $5000 to $20,000. 

—Principal office of the Mutual Life of New York in Connecticut will be re- 
moved on January 1 from New Haven to Hartford. 


—E. S. Scott of the Hlinois National Bank has succeeded T. W. Tracey, re- 
signed, as treasurer of the Franklin Life of Springfield, Ill. 

—Creditors of the defunct Northwestern Life of Chicago are receiving 22% per 
cent on allowed claims; an additional 17% per cent will be paid later. 

—United States Supreme Court has decided that a life insurance policy dates 
from time of delivery to the policyholder, and not from date of application. 

—B. H. Hartley has been appointed general agent for the Prudential, with 
headquarters at Columbia, S. C. He was formerly with the Seaboard Air Line. 

—Organization is being perfected in Milwaukee of the Universal Casualty 
Company, with a capital of $100,000. It proposes to write accident and health 
insurance, 

—A bill now in the hands of the Governor of Georgia eliminates the require- 
ment to stamp on policies issued by assessment companies in Georgia the words 
“assessment plan” in red ink. 

—The Bankers Life will not issue its new twentieth century contract in Massa- 
chusetts, because the statutes of that State do not allow life companies to write 
a life, accident and health policy. 

—State Mutual Life and Annuity Association of Rome, Ga., has recently been 
admitted to the States of North Carolina, Virginia and West Virginia, and is 
meeting with a large measure of success. 

—Americans and Canadians resident in the United Kingdom who are insured 
in life insurance companies other than British are not entitled to a rebate on the 
income tax for premiums paid to such companies. 


—Frederick A. Wallis has been appointed agency director of the New York 
Life, with headquarters at Baltimore. He has been connected with the North- 
western Mutual Life as general agent at Lexington, Ky. 

—Empire Life of New York has been ordered to appear in court in Illinois to 
show by what right it continues to do business in that State. Insurance Super- 
intendent Yates alleges that the company has not been licensed for the past 
twenty months. 

—Of the three defendants in the Marie Defenbach case, Unger is the only 
one punished. F, si. Smiley relinquished all claim to the $5000 insurance in the 
New York Life, and turned State’s evidence, going ‘“‘scot free.” The third de- 
fendant was let off with a fine. 

—A question before the courts of a number of States has lately been decided 
in the Supreme Court of Tennessee, which holds that the supreme council of the 
American Legion of Honor, when it voted to limit the amount payable on the 
$5000 certificates to $2000, acted illegally. 

—Plan to pension employees of the Milwaukee and St. Paul Railway will prob- 
ably be abandoned and an accident and life insurance proposition adopted. The 
pension plan did not meet with the approval of the men, as it made no provision 
for accident indemnity unless they were totally incapacitated. 

—About fifty agents attended the meeting of the Mutual Life Agents of Utah at 
Salt Lake City recently. Prof. W. P. Stewart addressed the meeting on “The 
Scientific Aspects of Life Insurance.” The Kenyon House, at which the banquet 
was held in the evening, was adorned with flags in honor of the occasion. 

—Oriental Life Insurance Company, being organized at Honolulu, proposes to 
open branch offices at Amoy, Che Foo, Foo Chow, Hong Kong, Shanghai, Tien 
Tsin, Manila and Singapore. J. P. McCoy will be president, and Bruce Whitney 
secretary, both having been formerly connected with the Mutual Life of New 
York. 

—The October number of The Journal of the Institute of Actuaries contains 
a very elaborate paper by Henry William Manly, F. I. A., entitled “On the 
Valuation of Staff Pension Funds.” As the pensioning of the official staffs of 
various corporations is increasing in this country, this paper is of peculiar in- 


THE SPECTATOR 





239 


terest to actuaries and managers of corporations at this time. Copies of this 
number of The Journal can be obtained of The Spectator Company, 95 William 
street, New York; price $1. 

—Attorney-General Strang of Oklahoma has issued a broadside against the 
National Accident Society of New York, which he says is violating the laws of the 
Territory in writing business without a license. He also warns agents and 
brokers that they are liable to a fine of $500 for every application forwarded to the 
company. 

—Percy H. Evans is a new assistant to Vice-President Willard Merrill of the 
Northwestern Mutual Life at the home office. Mr. Evans, though still a young 
man, has seen twelve years’ service in his company’s ranks, having been con- 
nected with the actuarial department at one time, and was latterly in the field. 
He is well equipped for his new position. 


—The Northwestern, National Life of Minneapolis has appointed A. F. Timme, 
for some years with the Wisconsin Insurance Department, as its actuary. The 
company expects to write between $6,000,000 and $6,000,000 of direct business this 
year, and is making plans for an even more vigorous campaign in 1902. Commis- 
sioner Dearth has just completed his regular examination of the company. 


—The attorneys representing twenty of the principal life insurance companies 
operating in Kentucky are seeking to restrain the State Board of Valuation and 
Assessment from assessing or attempting to collect from them franchise taxes 
due from 1892 to 1901, and have filed suits in the Franklin Circuit or State Fiscal 
Court. They are required to give indemnity bonds for the full amount due from 
each, 

—The Kansas Mutual Life of Topeka, Kan., continues to make gratifying 
progress in business and financial strength. For the first ten months of this 
year it shows steady gains in new business and outstanding insurance, and has 
passed the $600,000 mark in assets. It confines its business to a few States, but 
is working those in a thorough manner. President Davis is building up a 
thoroughly symmetrical organization. 

—The East Tennessee Zinc Company, a new company, with a capital of $200,000, 
organized under the laws of New Jersey, by New York capitalists, has pur- 
chased 120 acres of zinc property from the Knoxville Zinc & Smelting Company. 
Bonds will be floated to the amount of $150,000; among the collateral put up to 
secure these bonds is a paid-up life insurance policy on the life of E. T. Wade of 
New York, president of the company, for $150,000. 

—One of the standard works on life insurance which has for many years com- 
manded a wide and steady sale is called ““Notes on Life Insurance,” prepared by 
the late Gustavus W. Smith, who was the first Insurance Cormissioner of Ken- 
tucky. It deals with the subject in plain language, avoiding abstruse technical 
terms, and can be easily comprehended by the average agent. As a work for 
those intending to make a thorough study of life insurance this work is un- 
equalled, and it should be in the hands of every agent and life insurance student. 
The book is bound in cloth, and sells at $2 per copy. Orders should be addressed 
to The Spectator Company, 95 William street, New York. 


—In referring last week to the large policy issued by the Equitable on the life 
of a Boston capitalist, we said: “The premium is $32,300 annually, and is the 
largest annual premium on the books of the Equitable, and of any life insurance 
policy in any company, so far as we know.” Our attention has been 
called to the fact that the annual premium on the million-dollar policy of George 
W. Vanderbilt is $35,000, and on a policy for a similar amount on the life of Frank 
W. Peavey, $48,390, both policies having been issued by the Mutual Life of New 
York. However, proportionately the premium on the Equitable policy is entitled 
to the honors, for on a basis of $1,000,000 it would amount to $161,500 annually. 


Fire Insurance Notes. 

—J. Q. haas & Co. get the St. Paul agency of the North German of New 
York. 

—The National Union of Pittsburg has appointed Blood & Gilbert agents at 
St. Paul, Minn. 

—J. M. Burke, an agent at Middlebury, Vt., has bought the agency of the late 
L. D. Eldredge. 

—Pulaski Cowper of Raleigh, president of the North Carolina Home, died at 
his home recently. 

—Austin Howard has been appointed agent of the Assurance Company of 
America at St. Paul. 

—J. Ramsey Barry will succeed E. J. Richardson & Son in the Baltimore 
agency of the Palatine. 

—The Springfield Fire and Marine has withdrawn from Monroe, La., on account 
of the poor conditions there. 

—Eugene Kelly of Danvers, Mass., was held under $6000 bonds on the charge of 
setting fire to the Berry’ box factory. 

—The headquarters of Captain Robert S. Price, independent adjuster, will be at 
Dallas, Tex., and not at New Orleans. 

—Charles L. Crane & Co. have been appointed to succeed Frank C. Case to the 
St. Louis agency of the Pennsylvania Fire. 

—-The Phenix Fireproofing Company of New York will dissolve. 
man has been appointed temporary receiver. 

—It is learned that G. W. McNear & Co. have dropped the Pacific Coast agency 
of the Girard Fire and Marine of Philadelphia. 


Adam Christ- 


—The directors of the St. Louis Exposition have decided that all electrical 
work shall be under the supervision of the St. Louis Fire Prevention Bureau. 
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They also have arranged that a clear space of 300 feet will be maintained between 
the buildings on the exposition grounds. 

—It is learned that the Pennsylvania Underwriters Department of the West- 
chester Fire is being launched at Philadelphia. 

—The United States branch ofthe Prussian National in Chicago is being ex- 
amined by the New York Insurance Department. 

—The Vernon Insurance and Trust Company is having its affairs examined 
into by Actuary Fitch, on behalf of the stockholders. 

—The Policyholders Protective Association has been incorporated by Guilford 
A. Deitch and others of Indianapolis; capitalized at $10,000. 

—The Inter-Ocean Fire Insurance company of Concord, N. H., is a new 
concern. Commissioner Linehan says: “I know nothing about it.” 

~The Phenix of Brooklyn has appointed W. C. Cree, formerly special agent of 
the Merchants of Newark for the mountain field, to cover the same territory. 


—The Eastern Union has appointed a committee which devoted Tuesday and 
Wednesday of this week to a vigorous effort to readjust matters at Pittsburg. 


—Theodore F. Gatchell of Des Moines has been appointed general agent for 
Iowa for the Allemannia of Pittsburg, which has recently been admitted to that 
State. 

—Rates have been declared off at Concord, Mt. Airy, Mooreville, Reidville, 
Salisbury and other towns in North Carolina by the South-Eastern Tariff Asso- 
ciation. > 

—Captain George T. Cram, president of the American Central of St. Louis, 
has been appointed to secure fire insurance for the big buildings of the St. Louis 
Exposition. 

—J. A. Kelsey, United States manager of the Aachen and Munich, has engaged 
P. I. Holmes, for many years with the Royal, to take charge of the accounting 
department. 

~The Caledonian has appointed F. E. Knauft, who has withdrawn from the 
firm of Ware, Knauft & Finch, agent at St. Paul. Ware & Finch will continue 
business as heretofore. 

—The Ontario Provincial government has authorized the Monarch Cash Mutual 
Fire Insurance Company to raise a share or stock capital not exceeding $500,000, 
in shares of $100 each. 

—At a meeting of the board of directors of the Springfield Fire and Marine 
early last week it was decided to commence work on a new home for that com- 
pany early next spring. 

—Local agents have received notice of the cancellation of the Globe-Wernicke 
Company at Cincinnati. The New England mutuals will write their insurance, 
which amounts to $400,000. 

—Twelve companies of Washington, D. C., have decided to form an association 
under the name of the National Underwriters, to write surplus lines, with Pollock 
& Cortis of New York city as managers. 

—The State Auditor of Mississippi has warned the public against the British 
Insurance Corporation of London, with headquarters at Chicago, which is doing 
an underground business in the aforenamed State. 

—Chief Engineer J. J. Hussey of the Houston (Tex.) fire department, in answer- 
ing the report of the Fire Prevention Association, contends that the direct 
pressure talked of is not to be had, and steamers are a necessity. 

A hearing was held Monday by Judge Stone on petition of Insurance Com- 
missioner Linehan of New Hampshire, who seeks an injunction restraining the 
Kearsarge Insurance Company from doing business in that State. 


—The Kewaskum Mutual Fire of Washington county, Wis.. with Robert 
Magnus as president, and the Farmers Mutual Fire of Burnett county, Wis., with 
John Opgenorth as president, have filed articles of incorporation. 

—It is claimed that the houses being built to take the place of the ones burned 
in the Jacksonville fire are flimsy structures. It is suggested that the South- 
Eastern Tariff Association take steps to remedy this condition of affairs. 


—Twenty-four fire insurance companies and the Hunt Brothers Company of 
Haywards, Cal., are suing the San Lorenzo Water Company for $124,497 damages 
because of alleged lack of water at the fire which destroyed their buildings last 
April. 

—J. J. Purcell, T. W. Eustis and John Marshall, Western managers of the Sun, 
Manchester, and Firemans Fund, respectively, have been appointed a committee 
by the governing committee of The Union to investigate conditions at Mil- 
waukee. 

—Law Bros., Chicago managers of the Royal, have made C. R. Stauffer, here- 
tofore assistant superintendent of the local department, Superintendent of that 
department, to succeed E. E. Barnard, who is no langer connected with the 
company. 

—The stockholders of the Firemens Insurance Company of Baltimore, at a 
meeting last Thursday unanimously voted for the reduction of capital, which will 
add $400,000 to the company’s surplus, making the latter about $100,000 more than 
the capital, 

—-Many companies think the action of the South-Eastern Tariff Association in 
appointing a committee to revise the recent action of the association in increasing 
the rate for clear space in lumber risks where less than 200 feet is maintained 
is unwise. 

—A number of companies have declared the electric wiring in many of the large 
buildings of Des Moines, Ia., defective, and have asked the Mayor of that city 
to appoint a wiring inspector. The Mayor has neglected to do this, and Sec- 
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retary Ward of the Commercial Exchange wrote him a letter criticising him for 
his neglect. It is believed that the effect of this letter will be the appointment of 
an inspector in the near future. 

—The Board of Underwriters of Watertown, N. Y., has elected the following 
officers: President, John R. Pawling; vice-president, E. G. Mosher; secretary 
and treasurer, H. G. Goodale; executive committee, O. A. Hine, C. F. Peck and 
George N. Brown. 

—It is understood that Rev. B. A. Cherry of Nashville, Tenn., who collected 
insurance for a fire loss at Estill Springs, and later, it is alleged, purchased an- 
other place under an assumed name and attempted to collect fire insurance thereon 
after a fire, will reimburse the insurance companies for the first loss. 


—In answer to an inquiry made by us as to the “‘First National Fire Insurance 
Company” of Davis, Ark., which was reported to have a paid-up capital of 
$100,000, a correspondent writes: ‘‘This must be an error. Davis is a postoffice 
six miles off a railroad; not even a firm in business there. Population only 
twenty-five.” A communication addressed to the company was returned by the 
postmaster marked “unclaimed.” 


ACKNOWLEDGMENTS. 
—We have received the preliminary report on fire, life and miscellaneous in- 
surance companies, and also a compilation of the insurance laws of Washington, 
from the Insurance Commissioner of that State. 


Automatic Sprinkler Notes. 
—In the factory of the Southern Seating and Cabinet Company a small fire was 
extinguished by the opening of one sprinkler. 
—A fire in the planing mill of W. D. Young & Co. of West Bay City, Mich., 
was put out by the opening of nine sprinklers. 


—At a small fire in the boiler room of the New England Piano Company, at 
Boston, Mass., two sprinklers opened and checked the blaze before it could gain 
any headway. 

—In the buildings of the tin plate and metal factory of F. H. Lawson Company 
235 sprinklers opened and checked the fire from spreading, reducing the loss to 
about one-half the amount. 


Agency Changes and Appointments 
Fire.—E. J. and F. R. Pinney, Springfield, Mass., appointed agents for British 
American; W. M. Railey, New Orleans, agent for Imperial; Dickinson, Beardsley 
& Beardsley, Hartford, agents for Law, Union and Crown. 








TOO LATE FUR CLASSIFICATION. 


—The Aachen and Munich Fire will make applicationfor admission to the West- 
ern Factory Insurance Association. 

—A fire at Jennings, La., on the 4th inst., burned over a space of five blocks, 
destroying thirty buildings and causing a loss of $160,000. Insurance involved, 
$60,000. 

—It is ruled that fire insurance companies, in making reports of premiums for 
taxation in Missouri, may deduct return premiums, but not reinsurances. A 
uniform policy will not be required in Missouri pending a court decision on the 
subject. 

—The report of Secretary W. C. Nelson of the Kentucky and Tennessee Board 
of Fire Underwriters, presented at the annual meeting yesterday, showed that 
115 towns in Kentucky and 58 in Tennessee had been inspected and rated in the 
year ended October 31, 1901. Risks rated in that year numbered 33.680, as agains: 
2 All of the ratings were made according to the 
Kentucky and Tennessee schedule, except those of Henderson, Ky., and Knox 
ville, Tenn., in which the new Union Mercantile schedule was used. Sanborn 
maps of 45 towns were corrected and new maps made for 127 towns. During th« 
year 67 local boards were established in the two States. The total expenses for the 
year were $13,531. 








Texas. 

Prosperity. 

Liberal Renewal Contract. 
Northwestern Mutual Life Ins. Co. 














The above quartette of good things will each contribute 
to your future success if you contract with 


LEE & LEE, General Agents 


DALLAS, - e a - - TEXAS. 


